Dear:

I request your permission to attend the MDRx Physician Relationship Management event on July 20-21, 2009 at the Ritz Carlton in Philadelphia, PA. 

This kick-off event is the most valuable opportunity to gain insight on how Pharma companies continue to be a valuable and viable education source. Sales and marketing professionals will convene to share lessons learned on optimizing online and offline initiatives to extend physician reach.    

Over two days, I’ll have access to dynamic panels, interactive think tanks, provocative case studies, collaborative roundtable discussions, and featured presentations from industry leaders, who will help me: 
· Gain insight into how physicians are trained, work, and think on a day-to-day basis to improve sales team interactions
· Collaborate with pharma executives to develop key physician relationship strategies
· Improve physician satisfaction with my brand channel by blending multiple channels
· Engage KOL’s in speaker bureaus and effective communicate key messaging
· Better understand and responsibly adapt to the changing regulatory landscape

…And much more, all designed with the tools to earn physician access and achieve measurable impact.   

You can view the event’s website at www.mdrxevent.com for more details. 

The regular conference fee is $2,395, but until May 22:
· I can register at the reduced rate of $2,095

My estimates of the costs involved are as follows:
Airfare:				$
Train:				$
Taxi from Airport:		$29.00
Taxi from Train Station:		$7.00
Hotel ($199.00/night):    	$
Meals:                                  	Breakfast, lunch and one dinner included in conference fee
Conference fee : 		$2,095 (by May 22)
Total:                                    	$2,131



Thank you for your consideration and I look forward to your approval. 

Regards,



